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The Ideal Lifestyle Business System  
How to Create a New Income Stream Helping Investors 

Acquire Mobile Home Investments 
Part Four 

 
First, we’ll start with a little story… 
 
Many years ago, I started investing in mobile homes on my own. At the time I had just 
started my own real estate brokerage. Most of my time and financial resources were 
focused on building the business. If I had to guess, I would say I would buy two or three 
mobile homes each year. 
 
I would structure these purchases using one of two funding sources: 
 
1. Commissions I earned helping investors buy single-family investment properties. 
 
2. Large upfront payments I collected on my single-family investment properties. In 
a nutshell, I would offer my single-family homes with Rent to Own Programs. The 
tenants would pay 3 to 5% upfront for the option to buy the home. In many cases, 
these upfront payments would provide $3,000 to $5,000 of upfront cash. 
 
When time and funds permitted, I would go out and find a mobile home investment. I 
would simply invest commissions or upfront payments collected. My goal was to turn 
this one-time check into monthly checks from mobile homes.  
 
By reinvesting upfront payments collected from rent to own tenants, I would increase my 
cashflow from my single-family homes significantly. Back in those days, I would finance 
my single-family homes. My cashflow on the home after taxes, insurance, and the 
mortgage payment would be around $250 a month. The mobile home investment would 
add another $250 to this monthly income creating a $500 a month cashflow without 
having to invest additional funds out of pocket. 
 
It was a great system that worked very well for me.  
 
At some point in time, one of the clients of my real estate brokerage approached me 
because he wasn’t very happy with his job. He worked in a factory and hated every 
minute of it. He asked if I had any opportunities he could work on. He seemed like a go-
getter, so I decided to share what I was doing with mobile home investments. My plan 
was simply to leverage my time and have him handle my mobile home investments. I 
wanted to buy more mobile homes, but didn’t have the time.  
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I taught him what I was doing and then asked him to go find mobile home investments 
for me to buy. I told him I would pay him a finder’s fee of $2,000 for each mobile home 
he helped me do. Remember, mobile homes are considered personal property here in 
Ohio and a real estate license wasn’t required.  
 
I figured I had nothing to lose with this proposal. If he found a few good investments, I 
would buy the homes and pay him the $2,000 fee. The return on investment was so 
attractive that I could pay him the fee and still lock in an annual return on investment in 
excess of 20%. If he didn’t follow through, I wouldn’t have to pay him anything. I had 
nothing to lose and everything to gain. 
 
Well, before I knew it, he had identified some great investments. I would pay him $1,000 
when I bought the home and the remaining $1,000 when he sold the home to a buyer. 
After he did the deal, I would take over and manage my new mobile home investment. 
  
Things went so well that I ended up buying several mobile homes with his help. He found 
the homes, negotiated the purchase, handled any repairs, and then resold the homes for 
me. I simply wrote a check and locked in a great investment. (He did end up getting his 
Dealer’s License here in Ohio and this was because he had exceeded the number of 
transactions permitted.)  
 
I don’t remember how, but some of the clients of my real estate brokerage started to hear 
about these mobile home investments. After hearing the return on investment numbers, 
they began asking if they could buy these investments too. 
 
A new business was born. 
 
We started a new done-for-you business helping investors acquire mobile home 
investments. I handled the marketing and he handled the buying and selling of the mobile 
homes. To be perfectly honest, I simply marketed these investments to my database and 
we had investors lined up to buy mobile homes.  
 
We initially followed the same structure where he would do the buying and selling of the 
home for the investor. Once the home was sold to a buyer, he would turn the home over 
to the investor for them to manage the home on their own.  
 
These investments aren’t too hard to sell and this is because the numbers are extremely 
attractive. Investors cannot find the investment same investment income with any other 
investment. Plus, investors don’t typically need financing to buy mobile homes. This 
opens up the doors to investors who cannot qualify for typical investor loans. 
 
 
 
And oddly enough, this is exactly what I was looking for in my real estate business. We 
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had many investing clients who wanted to buy single-family investments, but couldn’t 
qualify for financing. Mobile home investments allowed us to profit from leads we 
couldn’t typically help. 
 
This mobile business grew very quickly and he was probably doing four or five of these 
deals each month for investors. By this time, he had increased the fee for this service to 
$3,000 per deal. This little side business began generating $12,000 to $15,000 a month 
and the investors were very happy to have access to these investments without having to 
do any work to buy them. 
  
My partner saw how quickly my real estate brokerage was growing and wanted to build 
this business into a large business. He started borrowing funds to buy homes for the 
business. He also started offering property management on these mobile homes for $40 a 
month. He would handle everything and the investor would get a check from this 
business without having to even talk to another person. In addition to all of this, he 
started writing a paid newsletter about mobile home investments.  
 
His main goal was to create recurring monthly income in the business, which I can 
certainly appreciate. The problem was I really preferred the simplicity of the original 
business. Do a deal. Earn a $3,000 commission. Nothing more. Nothing less.  
 
Before too long he was distracted writing his newsletter and managing homes for clients 
instead of doing new deals. The recurring income he created within the business required 
his time each month. This time investment reduced the number of deals he was able to do 
and the business began to struggle. 
 
Then the 2008 market crash hit and I decided to end the partnership. It got messy, as all 
partnerships tend to get. I ended up personally paying back the investors who had loaned 
money into the business. I also ended up owning the mobile homes purchased with those 
borrowed funds! Opportunity was actually found in adversity. 
 
The best way to create recurring income from helping investors is to use your 
commissions to buy mobile homes for yourself. Convert your one-time check into 
monthly checks. This is how you create the ultimate lifestyle. More money isn’t always 
great if it requires more work. This is a lesson he didn’t see and this ultimately took the 
business down. 
 
There are several extremely valuable lessons in this little story. A summary of these 
lessons is as follows: 
 
 
 
1. If you’re too busy, consider bringing someone on to help you do mobile home 
deals for investors. The best scenario might be to simply pay them a commission 
rather than creating a partnership. 
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2. Mobile home investments may help you sell properties to investors who cannot 
qualify for mortgages on other real estate investments. 
 
3. If you have an existing database of clients, you may be able to add an extra 
$12,000 to $15,000 a month of income without any marketing cost. 
 
4. Partnerships can get messy. Cleaning up the mess can be profitable. 
 
5. Think twice about offering to manage mobile home investments for clients. It may 
not be worth it, especially if your goal is to create a lifestyle business. Focus on 
generating the fee for finding/buying and selling the home. Turn the home over to 
the investor for their management. Or if you do decide to manage homes for clients, 
you might hire someone else for this roll so your time is focused on doing new deals. 
 
6. Use the commissions (fee for service) you generate doing deals for other investors 
as a funding source for your own mobile home investments to create additional 
monthly income. 
 
Included in this week’s materials you’ll actually find four guides written by my partner 
on how to setup a side business helping investors acquire mobile homes. These guides 
are: 
 
1. The Complete Step-by-Step Guide to Buying Mobile Homes 
2. The Complete Step-by-Step Guide to Selling Mobile Homes 
3. Guide to Finding Investors 
4. Guide to Setting Up the Fee for Service Business 
 
I’ve left these four guides in their original form, as I believe they’re more educational for 
you. You’ll be able to see the lessons I’ve just shared with you as they played out in our 
partnership.  
 
You might find it interesting to “see” this little side business go through different stages. 
You’ll also see how I’ve updated my various systems, as you’ll be able to compare what 
he wrote to how I operate today, as outlined in the first three weeks. 
 
As noted, we ended this partnership several years ago and I don’t currently do these 
investments for investors today. This is simply a lifestyle choice for me. I don’t want the 
aggravation of dealing with clients.  
 
 
Even though I don’t currently do these investments for clients, it can be a VERY 
profitable side business. Especially if you have an existing database of leads and clients! 
The best part is you can side-step a lot of the hassles of traditional real estate – escrow, 
appraisals, lenders, crummy real estate agents, etc.  
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In addition to these guides, I’ve also included updated marketing materials you can 
use to attract and convert investors for mobile home investments. This is a 
comprehensive marketing campaign that you quickly put into action. You have my 
permission to update, modify and edit these materials as you wish for your business.  
 
Please don’t hesitate to reach out to me with any questions you may have! My personal 
email is: therobminton@gmail.com 
 
Best, 
 
Rob Minton 
 
 
 
 
 

 


